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Presentation Summary 
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Overview of the U.S. 
GSP Program 

Algeria’s GSP exports 
to the U.S. 
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GSP Program
 Provides duty-free treatment for about 3,500 

products from Algeria and 119 other countries

 $18.7 billion in total U.S. GSP imports (2016)  

 GSP program currently authorized through 
December 2017



Annual GSP Review Process 
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Add products to GSP for ALL countries or Least 
Developed Countries (if not excluded by law)

Remove products: Competitive Need 
Limitations ($ value or % share)---can be 
waived; or U.S. industry petition

Remove or add countries’ GSP benefits 



Country Eligibility Criteria 
include:

 Expropriation/Arbitral Awards
 Worker rights, including stopping 

child labor
 Market Access for US exports
 US Intellectual Property Rights 

protected
 Full description and list in Guidebook
 https://ustr.gov/sites/default/files/The%20GSP%20Guidebook.pdf
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GSP Program: 
Eligible Products

Ineligible
 Most textiles & apparel
 Watches
 Footwear
 Some gloves & leather 

goods 
 Many agricultural 

products
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Eligible
 Many manufactured 

items & inputs 
 Jewelry  
 Some agricultural 

products
 Many Chemicals
 Many Minerals
 Certain Carpets 
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How many HTS lines are eligible for GSP 
duty-free treatment?

Dutiable lines:
1,941
17%

GSP-eligible lines
(LDCs), 1,519

14%

GSP-eligible lines (all BDCs), 3,537
32%

MFN duty-free
lines, 4,084

37%
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Agriculture 
products

Manufactured Products/Chemicals

Natural 
resources 

GSP World Exports by Sector 2016



Algeria’s Exports to U.S.

 Total Exports: $3.065 billion

 No program claimed: $3.063 billion
 Chapter 27 (Petroleum Sector): 

$2.876 billion
 GSP eligibility: March 16, 2004
 GSP: $1.5 million
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Agricultural 
products

Manufactured

Algeria GSP Exports by sector 2016



GSP exports vs oil-based 
exports

 Diversifies economy

 Less dependent on one commodity 
sector’s pricing and growth

 Provides employment

 Economic development
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Only 2 GSP eligible products were 
exported from Algeria at a level 

greater that $1 million, and only one 
of those claimed GSP

HTS number Duty
Rate 
for 
Non-
GSP

Brief description Imports Imports 
claiming
GSP 

2804.29.00 3.7
Rare gases, other than 
argon 1,842,245 0

0804.10.60 4.2

Dates, fresh or dried, 
whole, without pits, 
packed in units weighing 
over 4.6 kg 1,791,837 1,421,235

12



Algeria’s GSP date exports
 HTS 

0804.10.60

 4.2% duty

 Tunisia, Israel, Pakistan 
also ship free under GSP or 
FTA

 4.2% from China, Saudi 
Arabia, UAE

 Algeria exports 2015/2016 
are 3 times 2014 level!
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Algeria can do better: 

• Algeria is 54th largest GSP supplier
• Tunisia is 13th largest GSP supplier, with 

2016 imports of $114 million
• Both countries export dates under GSP, 

but Tunisia exports diverse other 
products



Algeria vs Tunisia

Algerian GSP
 Dates
 Rare gases other than 

argon (not claiming 
GSP)

Tunisia
 Dates
 Olive Oil
 Switches, circuit 

breakers, plugs
 Thermostats
 Automotive and 

electrical parts
 Dried fruits
 GSP eligible sewn 

items: flags, gloves
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Algerian exports to Europe

 Cocoa and sugar based confectionary 
products

 Hides and raw leather
 Cork

 Some of these products may be ones 
that could come to the U.S., and 
some may be GSP-eligible
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How to Qualify for Duty-Free 
Treatment under GSP

Must be a GSP-eligible product 

Must be a product of Algeria

If using non-Algerian inputs, local content & processing must be ≥ 
35% of the value

Must import directly into the U.S. without entering commerce of 
another country 

Benefit must be claimed by importer 

Keep production/accounting records to assist importer to verify GSP claim  
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Beyond Duty savings: 
Exports from any country need to be competitive:

• Quality control

• Rapid order fulfillment

• Able to adjust to new requirements quickly

• High Labor Standards 
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How to Increase Duty-Free Imports 
into the U.S. 

Consider products with a GSP 
advantage

Identify GSP-eligible products that 
you are exporting to other markets

Ensure that GSP treatment is 
claimed 

Use GSP as a marketing tool



Identifying & Developing 
Potential U.S. Buyers

 Depends on size, sector, experience

 Understanding the US market

 What kind of relationship: agent, 
distributor, partner, joint venture

 Best leads: your own network!

 Trade shows
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Understanding the U.S. 
Market: Import Regulations
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 Highly complex and sector specific

 CBP Advance Rulings 
https://rulings.cbp.gov/index.asp

 Food and medical products more 
highly regulated: USDA and FDA SPS 
requirement

https://rulings.cbp.gov/index.asp
https://rulings.cbp.gov/index.asp


Understanding the U.S. 
Market: Role of Importers
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 Responsible for ensuring all 
regulations are met

 Private sector standards often 
stricter than U.S. government 
standards

 U.S. Customs Brokers best source for 
sector specific info



Is my product eligible for duty-free treatment 
under GSP?—see also end of 

presentation 
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• http://dataweb.usitc.gov/scripts/tariff_current.asp

The easiest way to find out is to go to:

• https://ustr.gov/issue-areas/trade-
development/preference-programs/generalized-
system-preferences-gsp/gsp-program-i-0

List of GSP-eligible products at:

http://dataweb.usitc.gov/scripts/tariff_current.asp
https://ustr.gov/issue-areas/trade-development/preference-programs/generalized-system-preferences-gsp/gsp-program-i-0
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For Further Information 

• https://ustr.gov/issue-areas/trade-
development/preference-
programs/generalized-system-preference-gsp

GSP General Information:

• http://www.cbp.gov and 
• https://www.cbp.gov/trade

U.S. Department of Homeland Security: 
Customs and Border Protection (CBP):  

https://ustr.gov/issue-areas/trade-development/preference-programs/generalized-system-preference-gsp
http://www.cbp.gov/
http://www.cbp.gov/
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For Further Information 

• http://usitc.gov/tata/hts/bychapter/index.htm
• See esp. General Note 4.

U.S. Tariff Schedule: 

• http://www.usitc.gov/tariff_affairs/tariff_databases.htm

U.S. Tariff Databases:

http://usitc.gov/tata/hts/bychapter/index.htm
http://www.usitc.gov/tariff_affairs/tariff_databases.htm
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For Further Information

• http://www.cpsc.gov/businfo/faq.html

U.S Consumer Product Safety 
Commission: 

• htps://www.cbp.gov/trade/rulings

Customs and Border 
Protection Rulings 

http://www.cpsc.gov/businfo/faq.html
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For Further Information

• http://www.fda.gov/ForIndustry/FDABasicsforIndustry/
default.htm

U.S. Food and Drug 
Administration:

• USTR contact: gsp@ustr.eop.gov or + 1-202-395-2974

Questions on GSP?  

http://www.fda.gov/ForIndustry/FDABasicsforIndustry/default.htm
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1. Type the 
name of 

your product

2. Click the 
“List items” 

button

Go to: http://dataweb.usitc.gov/scripts/tariff_current.asp

http://dataweb.usitc.gov/scripts/tariff_current.asp
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2. Click the 
“Detail” button

1. Choose 
your product 
from the list
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√

Check if code 
“A” is listed for 

your product
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More detail can 
be found by 

clicking on the 
links here. 

For example, 
click on 

“imports by 
source 

country”
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